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Holiday Lights Brighten Things Up

It may be difficult to think
about the holidays when
daily temperatures are still
reaching the 80’s and
90’s, but they arejust
around the corner.

Now that Labor Day has
passed, it is time to give
serious consideration to
how you will decorate
your property for the holi-
day season.

Keesen Enterprises has
been providing holiday
lighting services to our
customers for a number of
years and has the knowl-
edge and expertise neces-
sary to make your prop-

erty shine.

Keesen Enterprises special-
izes in commercial lighting
displays designed to take
advantage of existing
monuments, fenceline,
trees, and buildings.

Incorporating various
types of lights, garland,
and bows, the display will
draw attention to key fo-
cal areas of your property.

We will also store your
decorations for you, mak-
ing your experience hassle
and worry-free.

If you are interested in a
quote, please contact us

\Xinter Backflow Security

If you read the summer issue
of our newsletter, you know
that irrigation backflows are
a prime target for thieves.

You may have already taken
steps to protect your back-
flow by enclosing it in a steel
cage or other protective en-
closure. Fall is a perfect time
to take an additional security

measure.

Keesen Enterprises can help
you to guarantee your back-
flow is there when spring
arrives. Our technicians can
install coupling unions that
allow the backflow to be eas-
ily removed at the time your
system is drained and stored
at your site or by Keesen En-

at (303) 761-0444 or e-
mail us at ser-
vice@keesenent.com.

Holiday lights brighten
up any property!

terprises.

If you are interested in a
quote to install unions,, and/
or having Keesen Enterprises
store your backflow(s), please
call us at (303) 761-0444 or e-
mail us at service@keesenent.
com. When spring comes
and your backflow is there,
you'll be glad you did!

Volume 1, Issue 2

Inside this issue:

Holiday Lights 1

Winter Bacflow Secu- 1

rity

Customer Survey 2
September 2007

16 17 18 19 20 21

22

23 24 25 26 27 28

29

20

21 22 23 24 25 26

27

28 29 30 31

November 2007

24

25 26 27 28 29 30




Serving the Denver metro area
for over 35 years

Complete Commercial
Landscape Maintenance
and Installation Services

3355 S. Umatilla Street
Englewood, CO 80110

Phone: (303) 761-0444
Fax: (303) 761-3466
Email: service@keesenent.com

We’re on the web!

Visit us at www.
keesenent.com

For over 35 years, Keesen Enterprises, Inc.
has been providing award-winning, high-
quality commercial landscape mainte-
nance, irrigation and installation services
in the Denver metropolitan area.

We have built our business on service and
integrity. Our philosophy is simple; we
strive to maintain the highest quality stan-
dards and to exceed your expectations. If
there is ever a problem, we will do what-
ever it takes to make it right. Although
many companies make this claim, we are
a locally owned company dedicated to
servicing our customers. Our entire liveli-
hood depends on the integrity that we
operate with right here in the Denver
area and we take great pride in our com-
mitment to quality service.

Customer Surveys Provide An Opportunity to Talk Back

Each year, Keesen Enterprises sends
out a survey to its customers asking

for feedback on the services that we
provided throughout the year.

While we love all of the positive feed-
back we get every year, we also look
forward to constructive criticism as
well.

Even though we have been in busi-
ness for 35 years, we still learn some-
thing new each year when we re-
view the surveys that our customers
turn in to us.

“Customer feedback is a key compo-
nent to being successful. We find out
what our customers’ needs are, what
their likes and dislikes are, and how

we can provide better services for
them that meet their needs,” said
Steve Steele, Director of Business Op-
erations for Keesen.

The survey is e-mailed or mailed to

every customer annually in Septem-
ber. Customers can easily complete
the survey and e-mail or fax it back.

As in years past, Keesen also enters
the name of each customer that re-
turns a survey into a drawing for a
gift certificate to a local restaurant as
a way of saying thanks for the feed-
back.

When you receive your copy of the
annual survey, we hope that you will
take a few minutes to complete it

and send it back to us with your own
thoughts about the services that

“Customer feedback is a key
component to being successful. We
find out what our customers’ needs
are, what their likes and dislikes are,
and how we can provide better
services for them that meet their
needs.”

-Steve Steele, Director of Business
Operations, Keesen Enterprises,

Inc.

Keesen Enterprises has provided to
you.



